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How Uncommon Advisors 
Position Premium Finance
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Is IUL Bought or Sold?
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1. Life is Better 
2. Elevated Status
3. Consequences
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Stay The Course. 

+
+

+



Agenda 

Selling a Story, not a product  

Wealth Builder Process

Sample Hybrid Case



Story Framework 
US National 

Debt 

Top 25% of 
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86% of Tax 
Revenue 
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Rates  

3 Types of 
Money 
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Interactive Worksheets 
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*Source: Historical Highest Marginal Income Tax Rates” Tax Policy Center, 2020.



Taxable
Cash, Savings, CD’s, Bonds, 

1099 Income, etc.

Types of Money 

Tax-Deferred
401(k)s, IRAs, 403(b)s, 
Qualified Money, etc.

Tax-Free
Municipal Bonds, 

529 Plans*, Roth IRA…



Wealth Vehicles 



Actual Performance



Selling a Story, not a product  

Wealth Builder Process

Sample Hybrid Case



Taxable
Cash, Savings, CD’s, Bonds, 1099 

Income, etc.

Wealth Builder Process 

Tax-Deferred
401(k)s, IRAs, 403(b)s, Qualified 

Money, etc.

Tax-Free
Municipal Bonds, 

529 Plans*, Roth IRA, Strategic 
Conversions, IUL



Step 1:  Maximize Roth IRA

Roth IRA 
Contributions

Limitations

$6,000 contribution (under 50)
$7,000 contribution (50 and older)

Phase out

Single - $129,000 to $144,000
Married - $204,000 to 214,000



Step 2:  Maximize Roth 401k

Roth 401k 
Contributions

Limitations
$20,500 contribution (under 50)
$27,000 contribution (50 and older)

No Phase Out

401k plan must have the option



Step 3: “Strategic” Conversion

Federal Margin Tax Bracket
State Margin Tax Bracket
Capital Gains Thresholds
Medicare Surcharge Tax
Social Security Tax Thresholds
Tax Cuts and Jobs Act Sunset in 2026

How Much Should I Convert Each Year?



Step 4:  Indexed Universal Life

Indexed 
Universal Life

Rich Person’s Roth IRA
• NO Contribution Limit
• NO Income Phase Out



Step 5:  Hybrid Premium Finance 

• No Collateral
• No Personal Guarantee
• No Interest Rates Payments
• No Loan Application
• No Loan Underwriting Leveraged

IUL 



Wealth Report & Consumer Guide 

+



Selling a Story, not a product  

Wealth Builder Process

Sample Hybrid Case



High. Earner. Not. Rich. Yet.

Risks Criteria Goals 

• Age 35-55
• 150k Min Income 
• 500k net worth 

• Maintain Lifestyle
• Retire Early  
• Appetite for risk/reward 

• Tax Concentration 
• Tax Rate Increases 
• Late to the game 



Richard and Grace Turner
• Ages: 45, healthy, 2 kids
• Small Business Owner(s)
• Household Income: 350k 
• Retire @ 65 
• 401k Top Heavy 
• Feels behind the ball 



Step 1

Maximize Roth 
IRA 

Contributions 

Step 2

Maximize Roth 
401k 

Contributions 

Step 3

Strategic Roth 
Conversions 

Step 4

Self funded 
Indexed 

Universal Life 

Step 5

Hybrid Premium 
Finance 

Wealth Builder Process



3:1 LeverageBank funding 
$601,530

Client Funding 
$225,000

 

Hybrid Financing 

Trust Owned 



Power of Leverage 

Self Fund Kaizen 

Contribution Years $45,000 $45,000

Income age 65 $40,000 $57,000

Total Income $1,040,000 $1,482,000

Initial Death Benefit $650,000 $1,100,000



$45,000 for 5 Years… 

Taxable Self Fund IUL Kaizen 
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Can IUL be Bought vs Sold?



Absolutely 

Is life now better?
• More Income = More Freedom = More Europe Trips

Can their image be elevated?
• Elite 5%, Less capital intensive, Tax efficient 

Have consequences been uncovered?
• More Taxes = More Fees = Delayed retirement = Reduced lifestyle? 
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Kyle@Lifepro.com

+
+
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TO O L S  &  R E S O U RC E S

Collateral to Help You 
Close Your Next Case
Watch a LIVE demonstration of the ILIA selling 
platform and utilize client-friendly educational 
videos and the “Leverage Estate Preservation” 
Report branded to you and your business.

Keep Watching to Learn More! $500 Value
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Keep Watching to Learn More!

S P E C I A L  O F F E R

App Bonus Promotion
Stick around until the end of the webinar to 
discover how you can take advantage of one of 
our BIGGEST sales promotions of the year.
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