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Premium Finance 
Done the Right Way
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Premium Finance can be one of the 
worst financial transactions if it's not 

done correctly and for the right client.
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• 5 Red Flags of Premium Finance
• Issues Facing Current Premium Finance Plans
• 5 Parts of Successful Premium Finance

Here’s What You’ll Learn



1 - 8 8 8 - 5 4 3 - 3 7 7 6  |  I N F O @ L I F E P R O . C O M

5 Red Flags of Premium Finance

>70% LTV on 
bank loan exit

Minimal 
out-of-pocket

Free 
Insurance

Inaccurate collateral 
calculations

Unrealistic income 
expectations
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During the low interest rate 
environment and pre AG-49 

guidelines, you could make a bad 
strategy look attractive
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• Higher borrowing costs
• Index under performance
• Collateral calls
• Interest shortfalls
• Higher interest payments
• Banks no longer lending
• Tighter credit conditions
• Higher for longer interest rates
• Potential recession
• Continued stock market volatility

Issues Facing Current PF Plans
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9 Years old, 7 figures in the RED
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4 Years old, interest shortfall
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4 Years old, collateral call
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5 Parts of Successful Premium Finance

3-to-1 
Leverage

Term insurance 
blend

10 years of 
premium payments

<70% LTV on 
bank loan exit

Age, risk level, and 
goal appropriate
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• 61M, 55F in great health
• $20,000,000 net worth ($6m approx. liquid)
• $600,000 annual income (Earned, Real 

Estate, Dividends)
• 2 kids, 4 grandkids (204,000 in annual gifts)
• Aggressive risk tolerance
• Main goals: pay less taxes (them and kids) 

and wealth to heirs over government

Traditional Premium Finance Scenario
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A predictable process is more 
important than a particular product.
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5 Parts of Successful Premium Finance

3-to-1 
Leverage

Term insurance 
blend

10 years of 
premium payments

70% LTV on bank 
loan exit

Age, risk level, and 
goal appropriate

2.3/1 50% 69% 10 pay
61/55

Aggressive
Estate Taxes
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• 46 F, business owner
• $300k annual income
• Limited retirement assets, NW tied to business & real estate
• Understands leverage and risk
• Goals: Catch up for retirement, tax free income, coverage for 

kids

Hybrid Financing Scenario
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5 Parts of Successful Premium Finance

3-to-1 
Leverage

Term insurance 
blend

10 years of 
premium payments

70% LTV on bank 
loan exit

Age, risk level, and 
goal appropriate

2.48/1 40% 74% 10 pay
46

Aggressive
Catch Up
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Premium Finance done the right way 
leads to a higher close rate, satisfied 

clients, and more referrals.
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TO O L S  &  R E S O U RC E S

Collateral to Help You 
Close Your Next Case
Watch a LIVE demonstration of the ILIA selling 
platform and utilize client-friendly educational 
videos and the “Leverage Estate Preservation” 
Report branded to you and your business.

Keep Watching to Learn More! $500 Value
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Keep Watching to Learn More!

S P E C I A L  O F F E R

App Bonus Promotion
Stick around until the end of the webinar to 
discover how you can take advantage of one of 
our BIGGEST sales promotions of the year.


