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Welcome to the Premium 
Finance Masterclass!
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• If you've heard about premium finance in the past, but have never 
made it a part of your practice…

• If you want to understand when it’s appropriate to explore the concept 
for a particular client and situation...

• If you've looked at or sold premium finance in the past and want to 
see if this concept is still viable in today's high interest rate 
environment...

Who is this training for? 
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• Obtain the coverage they need without significant disruptions in 
cash flow or depletion of other financial vehicles

Benefits of premium finance
Prospects can...

• Borrow at a benchmark interest rate while their money is in 
other higher yielding assets

• Avoid capital gains, income taxes and gift taxes that can 
arise if using liquidated assets or gifting to pay premium
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• High Net Worth Individuals

• Estate Planning Needs

• Highly Compensated Executives

• Business Owners

Who is premium financing for?
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• Don't meet net worth or income minimums

• Older clients ages 70-75+

• Clients in poor health

• Risk adverse clients with conservative risk tolerance

Who is premium financing NOT for?
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• Looming recession
• Record high inflation
• Stock market volatility
• Interest rates skyrocketing
• National debt at $32T and growing
• Taxes going up in 2026

Current Events Impacting You and 
Your Clients 
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Our Evolution of Premium Finance



1 - 8 8 8 - 5 4 3 - 3 7 7 6  |  I N F O @ L I F E P R O . C O M

LifePro's "pre-fi advantage"

5-to-1 
Leverage

Term insurance 
blend

10 years of 
premium payments

<70% LTV on 
bank loan exit

Age, risk level, and 
goal appropriate

3/1 30% 72% 10 pay
61/55

Aggressive
Estate Taxes

Experience
Vendor Relationships
Carrier Relationships
Presentation Tools

Turn-Key Prospecting
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• 8-year policy
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• 6.80% Avg Return
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Meet the Presenters…
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• Premium Finance Done the Right Way

• The 3 P’s of Premium Finance

• How Uncommon Advisors Position Premium Finance

• Finding & Securing Your Target Audience

• When It’s Appropriate and When It's Not

• Roadmap to Premium Finance – From Start to Close

The Agenda…
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TO O L S  &  R E S O U RC E S

Collateral to Help You 
Close Your Next Case
Watch a LIVE demonstration of the ILIA selling 
platform and utilize client-friendly educational 
videos and the “Leverage Estate Preservation” 
Report branded to you and your business.

Keep Watching to Learn More! $500 Value
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S P E C I A L  O F F E R

App Bonus Promotion
Stick around until the end of the webinar to 
discover how you can take advantage of one of 
our BIGGEST sales promotions of the year.

Keep Watching to Learn More!


